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Below are 5 compelling reasons listing your home for sale this fall makes sense.

1. Demand Is Strong

The latest Buyer Traffic Report from the National Association of Realtors (NAR) shows that 
buyer demand remains strong throughout the vast majority of the country. These buyers are 
ready, willing, and able to purchaseΧŀƴŘ ŀre in the market right now. More often than not, 
in many areas of the country, multiple buyers are competing with each other to buy the 
same home.

Take advantage of the buyer activity currently in the market.

2. There Is Less Competition Now

Housing inventory is still under the 6-month supplyneeded for a normal housing market. This 
meansthat in the majority of the country, there are not enough homes for sale to satisfy the 
number of buyers in the market.

Historically, a homeowner would stay an average of six years in his or her home. Since 2011, 
that number has hovered between nine and ten years. There is a pent-up desire for many 
homeowners to move as they were unable to sell over the last few years due to a negative 
equity situation. Ashomevaluescontinue to appreciate, more andmore homeownerswill be 
given the freedom to move.

Many homeowners were reluctant to list their homesover the last coupleof years, for fear 
that they would not find a home to move to. That is all changing now as more homes come to 
market at the higher end. The choices buyers have will continue to increase. DonΩt wait until 
additional inventory comes to market before you decide to sell.
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5 Reasons to Sell 



3. The ProcessWill Be Quicker

TodayΩs competitive environment has forced buyers to do all they can to stand out from the 
crowd, including getting pre-approved for their mortgage financing. This makes the entire 
selling process much faster and much simpler, as buyers know exactly what they can afford 
before shoppingfor a home. According to Ellie MaeΩs latest Origination Insights Report, the 
time needed to close a loan is 43 days.

4. ThereWill Never Be a BetterTime to Move Up

If your next move will be into a premium or luxury home, now is the time to move up. There is 
currently ampleinventory for sale at higher price ranges. This means if you're planning on 
selling a starter or trade-up homeand moving into your dream home, youΩƭƭ ōŜ ŀōƭŜ to do that 
in the luxury or premium market.

According to CoreLogic, pricesare projected to appreciate by 5.2%over the next year. If you
are moving to a higher-priced home, it will wind up costingyou more in raw dollars(both in
down paymentandmortgage) if you wait.

5. ItΩsTime to Move on with Your Life

Look at the reason you decided to sell in the first place and determine whether it is worth 
waiting. Is money more important than being with family? Is money more important than 
having the freedom to go on with your life the way you think you should?

Only you know the answers to these questions. You have the power to take control of the 
situation by putting your home on the market. Perhaps the time has come for you and your 
family to move on and start living the life you desire.

That is what is truly important.
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²ŜΩǊŜ ƛƴ ǘƘŜ ōŀŎƪ ƘŀƭŦ ƻŦ ǘƘŜ ȅŜŀǊΣ ŀƴŘ ǿƛǘƘ ŀ ŘŜŎƭƛƴŜ ƛƴ ƛƴǘŜǊŜǎǘ ǊŀǘŜǎ ŀǎ ǿŜƭƭ ŀǎ ƘƻƳŜ ǇǊƛŎŜ ŀƴŘ 
wage appreciation, many are wondering what the predictions are for the remainder of the year.

IŜǊŜΩǎ ǿƘŀǘ ǎƻƳŜ ƻŦ ǘƘŜ ǘƻǇ ŜȄǇŜǊǘǎ ƘŀǾŜ ǘƻ ǎŀȅΥ

Ralph McLaughlin, Deputy Chief Economistfor CoreLogic
ά²Ŝ ǎŜŜ ǘƘŜ ŎƻƻƭŘƻǿƴ ŦƭŀǘǘŜƴƛƴƎ ƻǊ ŜǾŜƴ ǊŜǾŜǊǎƛƴƎ ŎƻǳǊǎŜ ƛƴ ǘƘŜ ŎƻƳƛƴƎ ƳƻƴǘƘǎ ŀƴŘ ŜȄǇŜŎǘ 
the housing market to continue coming into balance. In the meantime, buyers are likely 
ŎƭŀƛƳƛƴƎ ǎƻƳŜ ƎǊƻǳƴŘ ŦǊƻƳ ǿƘŀǘ Ƙŀǎ ōŜŜƴ ǎŜƭƭŜǊΩǎ ǘŜǊǊƛǘƻǊȅ ƻǾŜǊ ǘƘŜ Ǉŀǎǘ ŦŜǿ ȅŜŀǊǎΦ LŦ 
mortgage rates stay low, wages continue to grow, and inventory picks up, we can expect the 
¦Φ{Φ ƘƻǳǎƛƴƎ ƳŀǊƪŜǘ ǘƻ ŦǳǊǘƘŜǊ ǎǘŀōƛƭƛȊŜ ǘƘǊƻǳƎƘƻǳǘ ǘƘŜ ǊŜƳŀƛƴŘŜǊ ƻŦ ǘƘŜ ȅŜŀǊΦέ

Lawrence Yun,Chief Economistat NAR
ά²Ŝ ŜȄǇŜŎǘ ǘƘŜ ǎŜŎƻƴŘ ƘŀƭŦ ƻŦ ȅŜŀǊ ǿƛƭƭ ōŜ ƴƻǘŀōƭȅ ōŜǘǘŜǊ ǘƘŀƴ ǘƘŜ ŦƛǊǎǘ ƘŀƭŦ ƛƴ ǘŜǊƳǎ ƻŦ ƘƻƳŜ 
ǎŀƭŜǎΣ Ƴŀƛƴƭȅ ōŜŎŀǳǎŜ ƻŦ ƭƻǿŜǊ ƳƻǊǘƎŀƎŜ ǊŀǘŜǎΦέ

Freddie Mac
ά¢ƘŜ ŘǊƻǇ ƛƴ ƳƻǊǘƎŀƎŜ ǊŀǘŜǎ ŎƻƴǘƛƴǳŜǎ ǘƻ ǎǘƛƳǳƭŀǘŜ ǘƘŜ ǊŜŀƭ ŜǎǘŀǘŜ ƳŀǊƪŜǘ ŀƴŘ ǘƘŜ ŜŎƻƴƻƳȅΦ 
Home purchase demand is up five percent from a year ago and has noticeably strengthened 
ǎƛƴŎŜ ǘƘŜ ŜŀǊƭȅ ǎǳƳƳŜǊ ƳƻƴǘƘǎΧ¢ƘŜ ōŜƴŜŦƛǘ ƻŦ ƭƻǿŜǊ ƳƻǊǘƎŀƎŜ ǊŀǘŜǎ ƛǎ ƴƻǘ ƻƴƭȅ ǎƘƻǊƛƴƎ ǳǇ 
home sales, but also providing support to homeowner balance sheets via higher monthly 
ŎŀǎƘ Ŧƭƻǿ ŀƴŘ ǎǘŜŀŘƛƭȅ ǊƛǎƛƴƎ ƘƻƳŜ ŜǉǳƛǘȅΦέ

Bottom Line

If yoǳΩre thinking of selling, now may be the time. Demand for your house will be strong, 
particularlywhen buyers are looking to lock in at low mortgage rates.
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What Experts Are Saying About the Market



According toFirst American, the two leading obstacles to homeownership buyers feel today 
areAffordabilityandLimited Inventory. Over the last few years, many sellers have been hesitant 
to put their houses on the market because they feared not being able to find another one to buy.

Inventory shortages have been a constant concern for potential buyers throughout recent years, 
and new research shows that the same concern is still apparent, but is starting to decrease 
among potential buyers. The decrease in fear of limited inventory delivers a wealth of good news 
for sellers. 

6

The Difference a Year Makes for Sellers

At the same time, over the 
Ǉŀǎǘ мн ƳƻƴǘƘǎΣ ǿŜΩǾŜ ǎŜŜƴ 
over 4-months inventory 
coming to market for purchase. 
In the past, the lack of listings 
and available inventory slowed 
down the real estate market. 
This recent increase in current 
inventory has many buyers and 
sellers thinking it is time to 
make their move now ςand 
rightfully so! 



To further support the idea of an improving real estate market, Sam Khater, theChief 
Economistat Freddie Macsays,

άΧLƴ ǘƘŜ ƴŜŀǊ-term, we expect 
the housing market to continue 
to improve from both a sales 
ŀƴŘ ǇǊƛŎŜ ǇŜǊǎǇŜŎǘƛǾŜΦέ

Bottom Line

²Ƙŀǘ ŀ ŘƛŦŦŜǊŜƴŎŜ ǿŜΩǾŜ ǎŜŜƴ ƻǾŜǊ ǘƘŜ ŎƻǳǊǎŜ ƻŦ ǘƘƛǎ ȅŜŀǊΗ LŦ ȅƻǳΩǊŜ ǘƘƛƴƪƛƴƎ ƻŦ ǎŜƭƭƛƴƎΣ ƴƻǿ ƛǎ 
the time to make your move.
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For updated statistics on 
inventory please go to our 
live feed chart on 
https://TeamDuffy.com/stats



!ǎ ŀ ƘƻƳŜƻǿƴŜǊΣ ƛǘΩǎ ŀƭǿŀȅǎ ǘŜƳǇǘƛƴƎ ǘƻ ŘǊŜŀƳ ŀōƻǳǘ ǘƘŜ ƴŜȄǘ ōƛƎ ǇǊƻƧŜŎǘ ȅƻǳΩǊŜ ƎƻƛƴƎ ǘƻ 
tackle. The possibilities are endless. Should I renovate? Should I refinance? Should I stay? 
Should I move? The list goes on and on.

Lƴ ǘƻŘŀȅΩǎ ƘƻǳǎƛƴƎ ƳŀǊƪŜǘΣ ƛǘΩǎ ŀŎǘǳŀƭƭȅ ŀ ƎǊŜŀǘ ǘƛƳŜ ǘƻ ǎƘƛŦǘ ȅƻǳǊ ǘƘƻǳƎƘǘǎ ǘƻǿŀǊŘ ǎŜƭƭƛƴƎ ȅƻǳǊ 
ƘƻǳǎŜ ŀƴŘ ƳƻǾƛƴƎ ǳǇ ƛƴǘƻ ǘƘŜ ƘƻƳŜ ƻŦ ȅƻǳǊ ŘǊŜŀƳǎΦ IŜǊŜΩǎ ǿƘȅΥ

Inventoryis over a 4-ƳƻƴǘƘ ǎǳǇǇƭȅΣ ōǳǘ ǘƘŀǘΩǎ ǎǘƛƭƭ ŀƴ ƻǾŜǊŀƭƭshortageof houses for sale (less 
than a 6-month supply found in a normal market), so homes are going under contract quickly. 
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Why Now Is the Perfect Time to Sell 
Your House

In fact, theNational 
Association of 
Realtors(NAR)Realtors® 
Confidence Index 
Surveyreports that right 
now homes are only 
staying on the market 
for an average of 29 
ŘŀȅǎΦ ¢ƘŀǘΩǎ ƭŜǎǎ ǘƘŀƴ 
one month, an even 
more accelerated pace 
from the 36-day trend 
we sawlast spring.



The same report also indicates there are more interested buyers than active sellers today, 
which is one of the big factors drivinghome priceshigher. This powerful combination provides 
an ideal environment for sellers aiming to close a quick sale and earn a big return this fall.

Bottom Line

bƻǿ ƛǎ ŀ ƎǊŜŀǘ ǘƛƳŜ ǘƻ ōŜ ƛƴ ǘƘŜ ƳŀǊƪŜǘΦ aŀȅōŜ ƛǘΩǎ ǘƛƳŜ ǘƻ ƳŀƪŜ ŀ ŎƘŀƴƎŜΦ [ŜǘΩǎ ƎŜǘ ǘƻƎŜǘƘŜǊ 
to determine if selling now is the right decision for your family.
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Buyer Traffic

Seller Traffic



Bottom Line

LŦ ȅƻǳΩǊŜ ǎŜǊƛƻǳǎ ŀōƻǳǘ ƎǊƻǿƛƴƎ ȅƻǳǊ ŀǎǎŜǘǎ ŀƴŘ ƳŀƪƛƴƎ ǘƘŜ Ƴƻǎǘ ǇƻǿŜǊŦǳƭ ƛƴǾŜǎǘƳŜƴǘ ƛƴ ȅƻǳǊ 
ŦŀƳƛƭȅΩǎ ŦǳǘǳǊŜΣ ŦŜŜƭ ŎƻƴŦƛŘŜƴǘ ǘƘŀǘ !ƳŜǊƛŎŀƴǎ Ǌŀƴƪ ƘƻƳŜƻǿƴŜǊǎƘƛǇ ŀǎ ǘƘŜ ōŜǎǘ ƻǇǘƛƻƴ ƻƴ ȅƻǳǊ 
side today.
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Americans Rank Real Estate 
as a Best Investment 
for 6 Years Running



Getting married, having kids, and buying a home are traditional milestones millennials take 
longer to obtain than generations before them. However, that does not mean they do not still 
aspire to achieve those things.

History shows that people tend to buy their first home around age 30. According to an article 
from realtor.com, nearly5 million millennialswill turn 30 in the next two years. This will 
continue to fuel demand for housing. This is also one of the many reasons why the millennial 
homeownership rate has continued to grow over the past few years. 48.4% of Americans 
between the ages of 30-34 now own a home.

According to the Urban Institute, there are over 46 million millennials (33% of the generation) 
who are consideredάaƻǊǘƎŀƎŜ wŜŀŘȅΣέ meaning they meet the qualifications to be approved 
for a mortgage today:

Å ŀ CL/h {ŎƻǊŜ җ снл
Å a Back-9ƴŘ 5Ŝōǘ ǘƻ LƴŎƻƳŜ wŀǘƛƻ Җ нр҈
Å no Foreclosures or Bankruptcies in the last 7 years
Å no severe delinquencies in 1 year

Rob Chrane, CEO of Down Payment Resource, commented on the findings of the report,

ά²Ŝ ƴƻǿ ƪƴƻǿ ǘƘŜǊŜ ŀǊŜ Ƴƛƭƭƛƻƴǎ ƻŦ ōǳȅŜǊǎ ǿƛǘƘ ǘƘŜ ƛƴŎƻƳŜ ϧ ŎǊŜŘƛǘ ƴŜŎŜǎǎŀǊȅ ǘƻ 
qualify to buy a home. The biggest question is: Do they know it?Χ¦ƴŦƻǊǘǳƴŀǘŜƭȅΣ 
Ƴŀƴȅ ǊŜƴǘŜǊǎ ŘƻƴΩǘ ƛƴǾŜǎǘƛƎŀǘŜ ƘƻƳŜƻǿƴŜǊǎƘƛǇ ǎƛƳǇƭȅ ōŜŎŀǳǎŜ ǘƘŜȅ ŘƻƴΩǘ ōŜƭƛŜǾŜ 
ƛǘΩǎ ŀƴ ƻǇǘƛƻƴΦέ

The good news is, more and more millennials are realizing they can afford a home and are 
diving into the market.

Bottom Line

This generation will continue to drive housing demand for years to come.
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Home Buyer Demand Will Be Strong for 
Years to Come



Mortgage rates rise and fall daily. To check todays rates go here then download their app for 
different calculators. http://Bit.ly/MortgageAPP

https://www.jvmlending.com/rates/daily-rates/#rates-ctrls

As a potential buyer, the best thing you can do is work with a trusted advisor who can help you 
keep a close eye on how the market is changing. Relying on current expert advice is more 
important than ever when it comes to making a confident and informed decision for you and 
your family. 
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Bottom Line
Even a small increase (or decrease) in interest rates can impact your monthly housing cost. If 
ōǳȅƛƴƎ ŀ ƘƻƳŜ ƛǎ ƻƴ ȅƻǳǊ ǎƘƻǊǘ ƭƛǎǘ ƻŦ Ǝƻŀƭǎ ǘƻ ŀŎƘƛŜǾŜΣ ƭŜǘΩǎ ƎŜǘ ǘƻƎŜǘƘŜǊ ǘƻ ŘŜǘŜǊƳƛƴŜ ȅƻǳǊ 
best move.

²ƘŀǘΩǎ ǘƘŜ [ŀǘŜǎǘ ƻƴ LƴǘŜǊŜǎǘ wŀǘŜǎΚ

https://www.jvmlending.com/rates/daily-rates/#rates-ctrls
https://www.jvmlending.com/rates/daily-rates/#rates-ctrls
http://bit.ly/MortgageAPP


In todayΩs fast-paced world where answers are a Googlesearch away, there are some who may 
second-guess the benefits of hiring a real estate professional.The truth is, the addition of more 
information bringsmore confusion.Shows like Property Brothers, Fixer Upper, and dozens 
more on HGTV have given many a false sense of what itΩs like to buy or sell a home.

Now more than ever, you need an expert on your side to guide you toward your dreams and 
not let anything get in yourway of achieving them. Buying or selling a home is definitely not 
something you want to DIY (Do It Yourself)!

Here are just some of the reasons you need a real estate professional in your corner: 

ThereΩs More to RealEstateThanFindinga HouseYouLikeOnline

There are over 230 possible steps that must take place during every successful real estate 
transaction. Determining your price, submitting an offer, and successful negotiation are just 
a few key parts in the process. DonΩt you want someone who has been there before? 
Someone who knows what the actions are to ensure you achieve your dream?

You Need a Skilled Negotiator

In todayΩs market, hiring a talented negotiator could save you thousands, eventens of 
thousands of dollars. Each step of the wayςfrom the original offer, to the possible 
renegotiation of that offer after a home inspection, to the potential cancellation of the deal 
based on a troubled appraisalςyou need someone who can keep the deal together until 
it closes.
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Having a Professional on Your Side Makes 
a Difference



What Is the Home ̧ ƻǳΩǊŜBuying or Selling Worth in TodayΩs Market?

There is so much information out there in the news and on the Internet about home sales, 
prices, and mortgage rates. How do you know whatΩsspecificallygoing on in your area?Who do 
you turn to in order to competitively and correctly price your home at the beginning of the 
selling process? How do you know what to offer on your dream home without paying too much 
or offending the seller with a lowball offer?

Dave Ramsey, the financialguru, advises:

άWhen getting help with money, whether itΩs insurance, real estate or investments, you 
should always look for someone with the heart of a teacher, not the heart of a salesman.έ

Hiring an agent who has his or her fingeron the pulse of the market will make your buying or 
selling experience an educated one. You need someone who is going to tell you the truth, not just 
what they think you want to hear.

Bottom Line

TodayΩs real estate market is highly competitive. Having a professional whoΩs been there before to 
guide you through the process will give you a huge advantage.
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Rising home prices coupled with the currentinventory in today's market may cause some 
homeowners to consider selling their home on their own (known in the industry as a For Sale 
By Owner). However, aFSBOmight not be a good idea for the vast majority of sellers.

The top five reasonsnot to FSBOare listed below:

1. Online Strategy for Prospective Purchasers

Studies have shown that 95% of buyers search online for a home. In comparison, only 13% use 
newspaper ads. Most real estate agents have an Internet strategy to promote the sale of your 
home. Do you?

2. Results Come from the Internet

Where did buyers find the home they actually purchased?

15

�‡ 50% on the Internet
�‡ 28% from a Real Estate Agent

�‡7% from a yard sign
�‡1% from newspapers

The days of selling your house by putting up a sign or placing an adin the paper are long 
gone. Having a strong Internet strategy is crucial.

3. There AreToo Many People to NegotiateWith

Here is a list of some of the people with whom you must be prepared to negotiate if you 
decide to For Sale By Owner:

�‡ The buyer, who wants the best deal possible
�‡ The buyerΩs agent, who solely represents the best interest of the buyer
�‡ The buyerΩs attorney (in some parts of the country)
�‡ The home inspection companies, which work for the buyer and will almost always find

some problems with the house
�‡ The appraiser, if there is a question of value

²Ƙȅ ¸ƻǳ {ƘƻǳƭŘƴΩǘ "For Sale By Owner"


