


Selling	your	house	is	a	big	decision!

Perhaps	even	more	so	today,	as	the	housing	market	and	

economy	are	adjusting	to	the	ever	changing	
circumstances	around	us.	I	want	you	to	know	that	I'm	

here	to	help	with	that	every	step	of	the	way.
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If	you’re	like	most	homeowners	that	are	
considering	 selling,	 you	 probably	 have	
many	 questions	 about	 where	 the		
housing	 market	 currently	 stands	 -	 and	
where	it	may	be	heading.	


I	 understand	 that	 navigating	 through	 a	
major	 life	 change	 can	 	 feel	 daunting.	
That's	why	 I've	 done	 the	 “heavy	 lifting”	
for	 you	 and	 created	 this	 	 important	
Seller's	 Guide	 to	 walk	 you	 through	
everything	you	need	to	get	a	 	home	sold	
in	 today's	 market.	 From	 pricing	 just	
right	 to	 get	 the	 best	 return,	 to		
negotiating	terms,	to	what	it	looks	like	to	
show	property	and	stay	 safe,	 to	all	 	 the	
paperwork	 and	 processes	 between	
contract	and	close	--	there's	a	lot	to		keep	
up	with.


This	resource	guide	will	explain	all	those	
little	 things	 that	 should	 be	 considered	
and	completed	from	the	moment	selling	
first	 crosses	 your	 mind	 -	 right	 through	
to		moving	day.	I	also	want	to	offer	you	a	
comprehensive	 and	 proven	 system	 to		
market	 and	 sell	 your	 home	 to	 give	 you	
the	 peace	 of	 mind	 you	 need,	 knowing		
that	your	home	and	your	goals	are	in	the	
best	possible	hands.
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Real	Estate	Market	Cycles


The	real	estate	market	 is	 like	many	things	 in	 life	and	business	—	constantly	
changing!	That’s	not	a	bad	thing!	What’s	important	is	to	have	a	resource	that	
you	 can	 trust	 to	 make	 sure	 that	 you’ve	 got	 a	 solid	 understanding	 of	 what	
market	trends	mean	for	you,	and	your	buying	and	selling	power.	

There	are	three	types	of	real	estate	markets:

!"#$%%$&'(")*&+$,

This	happens	when	there	are	fewer	houses	on	the	
market	and	the	buyers	are	the	ones	competing	for	
the	 properties.	 This	 is	 often	 when	 you	 see	
multiple-offer	 situations,	 and	 purchase	 price	
sometimes	higher,	 even	much	higher	 than	 the	 list	
price.	This	market	favors	the	sellers.


!"-./$&'(")*&+$,

This	 happens	when	 there	 is	 a	 flood	 of	 properties	
on	 the	 market	 and	 home	 sellers	 are	 the	 ones	
competing	 to	 attract	 the	 attention	 (and	 land	 the	
contract)	 from	 a	much	 smaller	 pool	 of	 buyers.	 In	
this	 market,	 you’ll	 see	 lower	 price	 points	 and	
terms	that	favor	the	buyers.


!"-*%*01$2")*&+$,

This	 happens	when	 there	 is	 a	more	 even	 balance	
between	 properties	 for	 sale	 and	 buyers	 coming	
into	the	market.	This	market	is	the	fairer	and	more	
equitable	 of	 the	 three,	 but	 is	 much	 less	 common	
than	it’s	two	counterparts.	
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Is	Now	a	Good	Time	to	Sell?


To	 determine	 if	 this	 is	 the	 right	 time	 for	 you,	 speak	 to	 your	 real	 estate	
professional	 	 to	 find	 out	which	 real	 estate	market	 cycle	 your	particular	 area	 is	
leaning	towards.


They	can	provide	you	with	 local	market	stats,	 trends,	and	a	current	home	price		
evaluation.	 It's	 important	here	to	note	that	"national"	 trends	don't	always	mean	
we're	seeing	the	same	conditions	locally.	Every	market	is	different,	and	ours	is	no	
exception	to	that	rule!


A	question	even	bigger	than	market	cycles	is,	"What	is	YOUR	motivation	to	sell	or		
stay?"	While	 some	 conditions	may	 certainly	 favor	 selling	 to	 get	 a	 higher	 price		
point,	I	often	coach	clients	to	clearly	identify	what	making	a	move	will	 look	and	
feel	 like	 for	 their	 families	 as	 well	 as	 keeping	 an	 eye	 on	 what	 their	 return	 on		
investment	will	be.


A	 good	 real	 estate	 agent	 will	 be	 able	 to	 help	 you	 fully	 lay	 out	 all	 of	 the	
information,	 	so	that	you	have	what	you	need	to	make	the	best	possible	decision	
for	your	family		both	emotionally	and	financially.
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Should	You	Hire	a	Real	Estate	Professional?

According	 to	a	recent	study	 from	the	National	Association	of	REALTORS®,	a		
resounding	93%	of	homeowners	said,	"Yes!"	to	that	question.


Why?	There	 are	 almost	 as	many	 answers	 for	 that	 as	 there	 are	 home	 sellers	
and	 	far	more	than	we	can	cover	in	this	guide…	Let’s	start	by	addressing	the	
top	ten!


We	Protect	Your	Best	Interests	

Just	as	you’d	turn	to	a	trusted	surgeon	for	a	medical	procedure	or	an	attorney	
to	 help	with	 a	 legal	woe	 or	 contract,	 hiring	 a	 professional	 real	 estate	 agent	
helps	 to	 ensure	 that	 all	 your	 family’s	 interests	 are	 well	 served.	 From	
navigating	complicated	processes	to	negotiating	on	your	behalf,	it’s	important	
to	have	an	advocate	on	your	side.
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We’ve	Done	the	Homework

In	the	United	States,	it	takes	between	60-180	hours	of	course	work	before	you	can	even	sit	
for	 the	 real	 estate	 exam.	 During	 that	 time,	 we	 learn	 principles	 which	 include	 property	
valuation,	 escrow	procedures,	 financing,	 and	 taxes.	We	 learn	state	and	 federal	 law	which	
includes	 writing	 binding	 contracts	 and	 leases,	 titles,	 liens	 and	 encumbrances,	 unlawful	
discrimination.	We	then	 learn	safe	and	 fair	practices	 for	working	with	sellers	and	buyers	
that	 include	 communication	 skills,	marketing,	pricing,	 and	a	wide	 spectrum	of	necessary	
technology	and	tools	needed	to	list	and	sell	real	estate	in	today’s	world.	


Standards	Matter

There	 is	 a	 difference	 between	 just	 being	 a	 licensed	 agent	 and	 being	 a	 REALTOR®.	 	 A	
Realtor	 is	 a	 real	 estate	 agent	 who	 is	 an	 active	 member	 of	 the	 National	 Association	 of	
Realtors,	which	was	 founded	 in	 1908,	 and	 is	 one	 of	 the	 largest	 trade	 associations	 in	 the	
United	 States.	 To	 join	 this	 organization,	 agents	 have	 to	 have	 not	 just	 a	 valid	 license	 but	
impeccable	 conduct	 records	 and	 adhere	 to	 an	 extensive	Code	of	 Ethics	 and	 Standards	 of	
Practice.	


For	homeowners	like	you,	that	means	hiring	a	REALTOR®	allows	you	more	peace	of	mind	
knowing	 that	 your	 representative	 has	 been	 thoroughly	 vetted	 and	 has	 sworn	 an	 oath	 to	
those	professional	ethics	and	standards.


Legal	Ease

As	 you	might	 imagine,	 managing	 contracts,	 addendums,	 contingencies,	 and	 caveats	 in	 a	
world	that	has	become	more	litigious	than	ever	is	not	for	the	faint	of	heart.	 Just	as	a	CPA	
might	help	you	successfully	wade	through	ever-changing	tax	codes	to	confidently	file	a	tax	
return,	 a	 real	 estate	 professional	 helps	 home	 sellers	 expertly	 and	 legally	 navigate	 price,	
terms,	conditions,	and	contracts	with	a	lot	more	peace	of	mind.
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Pricing

A	 real	 estate	 professional	 has	 the	 advantage	 of	 using	 comparable	 home	 sales,	market	
knowledge,	 and	 experience	with	 the	 nuances	 of	 buyers	 to	 help	 homeowners	 like	 you	
determine	 the	perfect	price	 to	get	your	home	sold	quickly	and	 for	 the	most	return	on	
investment.	 Finding	 the	 right	 balance	 between	 current	 market	 conditions	 and	 Fair	
Market	Value	is	the	key.


Marketing	

There	is	selling	power	in	numbers.	Real	estate	professionals	have	a	wide	community	of	
fellow	agents	that	come	together	via	multiple	listing	services	to	help	bring	buyers	and	
sellers	together	with	ease.	93%	of	buyers	start	 their	search	online.	That’s	why	we	use	
extensive	marketing	tools	such	as:


• Listing	syndication	

• Digital	advertising

• Email

• Social	media	platforms	and	reach

• Mailings

• Open	houses	(virtual	and	in	person)

• Broker	open	houses	(virtual	and	in	person)

• 3-D	virtual	tours

• Staging	and	virtual	staging

• Buyer	outreach

• Websites

• Buyer	lead	capture	tools


These	are	just	the	tip	of	the	iceberg	when	it	comes	to	effectively	getting	a	home	sold	for	
the	most	money	-	and	with	the	least	stress	for	homeowners.
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Safety

A	 real	 estate	 professional	 is	 like	 TSA	 for	 homeowners.	 No	 one	 gets	 through	 your	 doors	
without	being	vetted.	We	schedule	showings	virtually	or	 in	person	and	ensure	 that	every	
precaution	 is	 taken	 for	 the	 security	 and	 safety	 of	 your	 family.	 From	 digital	 lockboxes	 to	
appointment	 scheduling	 tools	 -	 selling	 your	 home	with	 a	 professional	 agent	 assures	 that	
showing	your	home	doesn’t	have	to	be	scary	to	be	successful.	


Negotiation

There	has	never	been	another	 time	 in	 the	history	of	 real	 estate	where	buyers	have	more	
access	to	information	and	a	higher	likelihood	of	their	own	real	estate	representation	than	
right	now.	They	are	savvy	and	knowledgeable,	and	their	goal,	understandably	is	to	purchase	
a	home	for	the	least	amount	of	money	with	terms	that	most	favor	their	interests.	That’s	why	
it	 is	 so	 important	 to	 have	 an	 experienced	 professional	 on	 your	 side	 who	 can	 navigate	
contract	negotiations,	multiple-bidding	situations,	fair	terms,	and	legal	loopholes.	


Time

At	 last	 count,	 there	 are	 184	 actions,	 steps,	 procedures,	 processes,	 and	 tasks	 involved	 in	
completing	a	 real	 estate	 transaction	 from	 listing	 to	 contract	 to	 close.	 It’s	 time	consuming	
and	involves	careful	attention	to	details.	In	a	time	when	most	homeowners	are	already	on	
overload	and	overwhelm	just	with	the	responsibilities	of	life	and	careers,	taking	on	the	full-
time	job	of	selling	a	home	is	a	tall	order.


Knowledge	and	Preparation

Real	estate	professionals	can	expertly	guide	you	through	every	step	of	preparing	your	home	
and	your	family	for	a	successful	sales.	With	market	knowledge,	staging	savvy,	and	trusted	
tips	and	tools	for	every	part	of	the	process,	you	can	feel	confident	navigating	each	step	of	
the	way.	 I	 like	 to	 even	make	 it	 fun	with	a	 Sellopoly	Game	Board	and	a	Children’s	Moving	
Guide.

11




























































